
Medicare Advantage Strategy







Market penetration
One in three (34%) Medicare
beneficiaries – 20.4 million people – is 
enrolled in a Medicare Advantage plan
nationwide
• 40% in Wisconsin
• 19% of Medicare Advantage enrollees 

have chosen MCHS in our service area



Why Medicare Advantage?
• Best vehicle to carry out 

our mission, vision and 
values for Medicare 
patients

• Triple win for patients, 
care delivery and health 
plan

• Financial and growth 
opportunities 

• Platform for innovation 
and advancing integrated 
care model



Marshfield Clinic Health System

Value-added discounts offered

• 3,600 members received hearing aids 
to date (60% from MCHS)

• 22,000 members received 
eyeglasses to date (24% from MCHS)

• 30,000 members received preventive 
dental services

• 30,000 members received OTC 
products through joint benefit 
program



Profile and products

HMO‐POS
MA‐only plans

HMO‐POS
MAPD plans

D‐SNP
Dual Eligible

Special Needs Plan

MSA Medicare 
Medical Savings 

Account

Essence SpiritEssence
Rx

Surety 
Rx

Spirit 
Rx

Promise 
Rx

Assurance
Rx

Medicare Advantage – 52,000 members

Esteem
Rx



Membership growth
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Managing cost
• $790 average per member/per month 

cost (88% MLR)

• Average risk score of .989

• Utilize both global capitation provider 
arrangements as well as pay for 
performance 

• Bundled payment options for lower cost 
of care

• Programs and bonuses for utilization 
management performance

Global capitation, 
51%

Pay for 
performance, 22%

Fee for service, 
27%

Percent of total premium



Quality strategy and discipline

• Quality Governance and Oversight 
Council

• CMS Star Rating of 4/5 stars or 
higher since inception

3 Quality Awards
of Excellence 



Questions?


